
Update Notice to the Distributor Policies and Procedures and Compensation Plan 
UNITED STATES OF AMERICA is updated as follows, effective December 2, 2011: 

 

Section 7., Marketing the Product and Opportunity, Subsection B., Approval of Sales Tools, is 
amended to add a paragraph 3. as follows: 

“3. Notwithstanding anything to the contrary in this Distributor Policies & Procedures, any 
Distributor engaging in Distributor Business within the jurisdiction of the United States of 
America may only use Sales Tools that have been reviewed, approved, and posted by 
the Company at www.xango.com/opportunity/distributor-resources.  Sales Tools posted 
to this website may be used in the United States to promote Distributor Business.  If the 
Company determines in its sole discretion that a Sales Tool is of a limited nature in time 
or scope, it may be used after Company review and approval without being posted on 
this website.” 

The definition of “Sales Tool” in Appendix A is amended as follows: 

“Sales Tool: Any information or material used to promote Distributor Business whose subject 
matter touches on the Company, its Products, or any aspect of Company Products, including 
ingredients.” 

Section 10., Miscellaneous, Subsection I., Governing Law, Arbitration, Injunctive Relief, is 
amended to add the following at the end of the Subsection: 

“The Distributor and the Company waive their right to commence, be a party to or class member 
of, a collective action in any court action against the other party or relating to the Contract.  
Further, the Company and Distributor waive their right to commence or be a party to any group, 
class or collective action claim in arbitration or any other forum. The parties agree that any claim 
by or against Distributor or the Company shall be heard without consolidation of such claim with 
any other Person or entity's claim.” 


